
Start 
Telling 
a Better 
Story

Martin Guerrero Did.

Martin Guerrero is going places with Go Daddy. You can, too. 
Check out our opportunities at www.GoDaddy.com/jobs

Martin’s story 
I started at Go Daddy in February of 2007 as 
an Inbound Sales and Support Representative. 
After six months in that role I was promoted to 
Floor Lead, then to Inbound Sales & Support  
Supervisor, and about a year and a half later the  
opportunity arose to start a Spanish Support  
department. There I had the chance to start a  
new division within the company and provide  
the support our Spanish speaking customers  
had been asking for. We have been up and  
running for a year and a half and growing by  
leaps and bounds.

What do you like most about working at Go Daddy?
The thing I like most is the ability to go wherever you want to go 
within the company. No one will ever place limits on your career 
goals and the support of the people around you is awesome. 

What do you need to be successful here?
Bring a positive attitude and the drive to make yourself better  
every day. 

What do you need to know before applying  
to Go Daddy?
Basic Internet terminology is a must. Other than that our  
training is pretty comprehensive, so as long as you’re willing  
to learn we’ll give you all the tools you need to be successful. 

How does your team help customers?
My team in particular helps our Spanish-speaking customers  
from across the globe in getting their online presence up 
and running. We support them in every aspect from the initial  
domain registration to adding the products they need to  
make them more successful as they grow.

Go Daddy is proud to be an equal opportunity employer.
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